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Murray Kaye knows trash. 
He’s been busy buying waste pa- 

e r and reselling It at ajjrofit^ 

■ years. He knows what iciricf* 
of paper will bring the highest * 
price, what kind will being lower 
prices, and the kind that won’t 
bring any price. 

' In, his own way, Murray Kaye 
‘ has been helping to reduce pollu- 
tion since 1946 . . , well before 
the environment became ,the hot 
political issue it is today. 

Raymond DuFour. a man with 
interests in real estate, insur- 
ance and, computers, became in- 
terested in. trash as a business a 
year ago, at about the same 
time the nation was beginning to 
awaken to the f%ct that each 
year it is being innundated by 

* ins of,, cans bottles ^nd.^., 
ons of tons of paper. 
rBoth men head ' Washington- 
based companies that in differ- 
ent ways, are making "a profit 
■vt’flfle contributing to trash con- 
trol. They are among the large 
n timber of companies that have 
either sprung up since environ- 
mental concern reached its pres- 
'ent proportions or have achieved 
recognition since the issue be- 
came prominent. 

Began In 11)56 

< J&aye’s' company Capital Rec- 
lamation Qbrp.. has been in 
business since 1956 a| its present 
location at 2115 Bryant St. N.E. f 
It jfc a member of the secondary i 
materials industry which buysj 
used materials and resells them | 
for repeated use. 

; -Capital Reclamation’s com- 
modity is waste paper which it) 
buys on a cohtractual basis from 



like,, the Government 
the House of 


Printing Office and . 
Representatives for anywhere 
from SI to $100 a toil and resells I 
to pulp, paper and gypsum I 
mill? for anywhere from $11 to 
$11,5 a ton. 

The paper is trucked to Capi-| 
taj’s, Bryant Street "plant where I 
1 it sorted,, graded by color 
atld content, then baled for ship- 
ment and direct reuse. 

Environmentalists call the 
process recycling, a way of 
g repeated arid continuous 
f materials to solve the 
i problem and relieve the 
1 on natural resources. Tp 

« , it is a common sense. 

ss that requires a large j 
artJOUnt of expertise. 

;jHs business really started ii 
.1946 as a buyer of old rags, iron 
and .paper. “It was basically a 

f nkaealer’s shop,” he says. “I 
it the idea from seeing those 
hor^&nd . wagons with a man 1 
sterns on top buying old clothes 


drat 


Stacks of waste paper are sorted, graded, shredded and baled by Capital 
Reclamation Corp. for. reuse by mills producing paperboard, gypsum 
’ fcnd other products. 

business than it can handle now ment complex and compact it 


“MO jspphistieat 

Bipto important for 

npiental purposes ... for 
some of the solid 
^ v ^qds,tq,&e dumped 
irig, u§wg secondary fibers m- 
‘••\cL.of jbjgin timber,” Kaye 

mployt 

n to sort an4 grade the 
by hand (a mechanical 
‘ has not been developed). 
>b requires weeding out 
Cdhtarainated by glues, 
■Siv$s, asphalt and other 
’e? and separating and 
g it into a wide number of 
i which fit under the 
. >fc headings of: low 
a, newspaper, mixed paper 
- rrugatedf containers: mid- 
ades, white printed, col- 
4 printed and trim: and high 
aes, white unprinted, 
^opjpanies 'that pay Capital | 
Reclamation jp prepare paper 
for recycling include such giants 
as Weyerhaeuser Co., and West- 

M O, (formerly West Virginia 
p and Paper Co). They, and 
other customers, use the re- 
claimed paper for a great many I 
products such as paper board, 
roofing materials, tiling, con- 
tainers and printing paper. And 
unlike most, consumer-company | 
relationships, the mills not Capi- 
tol Reclamation, set the price 
fiey are willing to pay for the 
reclamed paper. 

» ■ Pulp Is Costly 

“Tliey prefer to use it because I 
. Of the high cost of pulp,” Kaye 
says. “Some mills use a combi- 
nation of secondary fibers and 
pulps, others, like board mills, 
use the secondary fibers exclu- 
sively.” 

> Kaye's company, which went 
public last year, earned $161,846 
da sales of $2,424,275 in fiscal 
Js69. for the fiscal year ended 
1970, the company had 
fetors.. tax net earnings of 
*”1 on sales of $2.8 million. 


land is currently expanding from 
about 19,000 square feet of man- 
ufacturing and storage space to 
75,000 square feet. 

In the future, Kaye expects 
[the business to grow even more 
as people become more aware of 
[the reclamation process. “The 
experts claim that 60 to 70 per- 
cent of the waste generated is 
paper or a paper product,” he 
says. “At present we are re- 
claiming just 18 to 20 percent of 
all the fiber that is being manu- 
factured. In Japan, which has 
[almost no virgin pulp, they’re 
reclaiming 50 percent and West 
Germany reclaims about 35 per- 
cent.” 

Raymond DuFour became in- 
terested in trash when a young 
| inventor named Steve Hopkins 
came to him with a design for - 
'unit that can receive papei 
bottles, and a certain! 
amount of wet trash, compact, it 
under hydraulic pressure and! 
turn it out into polyethylene — 
wrapped packages as small as 
.5 square" feet. 

DuFour bought the idea, the 
| patent and a little over a year 
formed Compackager Corp. 


into a 8 by 125 by 8 foot pack- 
age,” a compackager executive 


Four Models Offered 
Compackager, which DuFour j 
describes as still in the embryo 
stage, has developed and is 
marketing about four different 
models of the trash compact- 
ing machine through the home 
office and 25 distributors 
around the country. 

DuFour believes he is in on 
the ground floor of a business 
that will boom. “Prince Georges 
County passed an ordinance re- 
quiring trash to be packed in 
plastic bags. Compacting will 
come next,” he says. 

Among the units Compackager 
manufacturers and markets are 
a $2,000 unit that can compact 
the entire day’s trash load of a 
30-unit apartment building into a 
'single bag and a $7,000 model 
that can compact the daily trash 
generated by a 400-unit apart- 
ment building into several plas- 
tic bags that seal off odors and 
require little storage space. 

“We could take 20-days worth 
of trash from a 100-unit apart- 


to come is a “mini- 
Icompackager”, a small trash- 
|master about the size of a porta- 
ble dishwasher that will sell for 
about $225 a unit and is capable 
of compacting trash that would 
fill several large garbage cans 
into a package measuring about 
1 10 by 12 by 15 inches. 

Big Firms Sued 

DuFour recently brought suit 
; against Sears, Roebuck & Co. 
and Whirlpool Corp., who also 
Iplan to begin marketing small 
trashmasters as home appli- 
ances, seeking to Enjoin them 
from building the machine, 
[•claiming that Compackager has 
“the rights and the patent.” 

In addition to apartment com- 
plexes and large office build- 
ings, Compackager has also de- 
signed models for institutions 
like the Washington Hospital 
Center which generates 40,000 
pounds of trash a week and used 
to incinerate it. It is currently 
working on a unit for the Johns 
Hopkins Hospital in Baltimore 
which has been paying about 
$40,000 a year to gather and store 
its trash and about $34,000 a 
year to dispose of it. 

In addition to the long-range j 
economies of the Compackager 
units and their pollution control | 
advantages, DuFour lists these 
>ther benefits: 

The units can be used to re- [ 
[claim materials such as paper- 
| board which can be reused as 
oofing materials. 

• It makes the job of collect- 
ing trash more pleasant since a i 
trash man would never have to 
dirty his fingers or clothing. 

• It saves space and money, 
especially in costly downtown lo- 
cations where businesses pay for 
space by the square foot and 
often have to use a large room 
to store their trash. 

• It can compact 2,000 alumi- 
|num cans into a 78-pound paek- 

ige which can then be resold. 

• It eliminates smell and ver- 
min attached to non-packaged, 
non-compacted trash stored out- 
side. 

With general use, garbage 
'collections in large cities would 
only have to be made twice a 
month instead of twice a week. 



A secretary at Com- 
packager Corp. emp- 
ties trash into one of 
the firm’s compacting 
models that squeezes 
or compacts large 
amounts of trash un- 
der hydraulic pressure 
into plastic - sealed 
bundles like the one 
shown above. 


|£|pital Reclamation For Re | ease 2002/03/25 : CIA-RDP86-00244R000300390009-3 



